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words. 

The purpose of a newsletter is 

to provide specialized infor-
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CI Insurance Ribbon Cutting Dec 5 at 12pm 

824 S. Halleck St DeMotte, IN 46310 

Join us in celebrating our Chamber member's merge in Demotte, 

at CI Insurance. Please stop in to support our Chamber 

Amy’s House Ribbon Cutting Dec 6 at 12pm 

1221 S Halleck St. DeMotte, IN 46310 

Join us in celebrating our newest Chamber member and newly 

opened store in DeMotte, Amy's House.  Party trays and gift 

baskets for the holidays. 

Hours Thurs/ Fri 7-5 Sat 8-2 Sun 10 - 2 

Santa Claus is coming to town! And he's stopping at the Fountain at Spencer Park 

on Friday, December 6! Stop by and see Santa and Mrs. at 5pm with the Christmas 

Tree lighting at 5:30. Free cookies donated by Financial Arts, Inc., Free Hot Cocoa 

donated by Republic Services and Free Candy Canes donated by Linda White at 

McColly Real Estate and Walgreens. Kids are encouraged to visit with Santa and 

https://www.ciinsurance.com/
https://www.ciinsurance.com/
https://www.facebook.com/Amys-House-821384861559140/
https://www.facebook.com/Amys-House-821384861559140/
https://www.facebook.com/events/552383162178570/
https://www.facebook.com/events/552383162178570/
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Expansions for Donis CPA 

Under Way 

We are in the process of expanding our 

office building to better serve our cli-

ents.  

There is a little dust, but no interrup-

tion of our services. Our building project should be completed by early  

December. 

Donis CPA provides regular payroll and bookkeeping services to a wide range of cli-

ents. We can assist with quarterly payroll, or actually print payroll checks, direct de-

posit for employees, and initiate all your payroll tax payments; all you do is provide 

employee hours, and we do the rest. 

As always, our goal is to help our clients be financially successful! 

We have also launched our new website – check us out at doniscpa.com  

Life Insurance for Business Continuation 
Plans 
In small business structures the loss of life can create  
emotional and financial hardship.  All business structures 

are unique. We have found that many business owners have used life insurance to fund a 
buy / sell agreement.  When the death of an owner occurs the life insurance benefit is used to 
buy out his/her shares to continue the business.  The surviving beneficiary would receive the 
proceeds.  This is a basic buy/sell need that is met with a life insurance plan.   
 
To find out more if business life insurance makes sense for your business call Dave Galt at the  
Demotte Indiana Farm Bureau Insurance office (219) 987-6334. 

To post or view Jas-

per / Newton com-

munity events CLICK 

HERE 

Even if you have a business event you 

are trying to promote! 

November 2109 

http://www.doniscpa.com
http://www.doniscpa.com/
https://www.infarmbureau.com/
https://www.infarmbureau.com/
https://www.jaspernewtonfoundation.org/calendar/
https://www.jaspernewtonfoundation.org/calendar/
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Family coming to town? 

Let us pamper them! 

Gift Certificates available  

The Moran Inn bed-and

-breakfast 

Book your stay today 

at themoraninn.com 

Is your son or daughter a worrier?  Stress is an  

inevitable part of life but if your child struggles 

with excessive worry, irrational fears, perfection-

ism, stress-related health issues, or compulsions,  

counseling can help.  The counselors at New Leaf 

Resources can evaluate your child’s symptoms and help create a plan to help him or her 

cope.  Call New Leaf Resources today at (708) 895-7310 to take the first step toward brighter 

days.    

FREE advertising  

opportunity for you! 

Bring your promotional items (2-3 dozen items) into the Chamber 

office to be put into the Welcome Bags for New Residents.  

New Year-New You is what we think of as we look back at 2019.  We welcomed our new Office Manager, Va-

lerie VanderWall in February.   She is a native to the area and brings 20 years of experience in the medical field 

as well as holding her Certified Physician Biller and Certified Physician Coder licenses.    

Lori has launched Eternal Beauty by Lori.  This service offers cosmetic Botox and fillers.   She is so very thrilled 
to bring this service to our area.   Clients can inquire or schedule via our Facebook page Eternal Beauty by Lori.   
For those clients who don’t have access to Facebook, they can visit www.krolfamilymedicine.com and go un-
der the Eternal Beauty by Lori tab to schedule their session.  
As a reminder to the community, we offer a wide range of services for our patients, including same day walk-

ins, early morning hours, one late night Thursday per month.  We also offer lab services, EKG’s, pregnancy 

tests, and urine drug screens.   We are also a BCRC site, no appointment needed! We send our lab services to 

Quest or Healthlab.   We welcome all ages and are accepting new patients!  All questions are welcome by call-

ing the office at 219-956-3004. 

A new year brings with it new memories, new challenges and new opportunities.  We are excited for the New 

Year and the new experiences and adventures being involved with the community will bring.   

Wishing you Peace, Love and Laughter in the New Year……. Lori 

http://themoraninn.com/
http://themoraninn.com
https://leestmahealthcare.com/
http://www.newleafresources.org/
http://www.krolfamilymedicine.com
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The Jasper County Airport is pleased to announce the 
acquisition of an aircraft that will be available for in-
struction and rental. The Cessna 172 is a 4 seat single 
engine airplane and is the best trainer aircraft in the 
world. The aircraft is currently undergoing a couple of 
upgrades and will be available within the next month 
or two. Anyone interested in learning how to fly or li-

censed pilots looking for a local rental aircraft should contact the airport for addi-
tional information. We are extremely excited to bring this much needed service to 
the community and hope people will take advantage of having a local opportunity 

http://jaspercountyairport.com/
http://jaspercountyairport.com/
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Members in Motion is a free benefit for you. If you have something to share,  

e-mail it to the Chamber office demottechamber@netnitco.net. 

Members in Motion will be e-mailed to all Chamber members the last Thursday of the month. Deadline for your news 

is the Wednesday before the last Thursday of each month.  Members in Motion will also be posted on our website as 

Chamber Phone & Fax: (219) 987-5800  ●  E-mail: info@demottechamber.org 

Find us online at: DemotteChamber.org 

327 N. Halleck St. ~ PO Box 721 ~ DeMotte, IN 46310 

mailto:info@demottechamber.org?subject=Members%20in%20Motion
http://www.facebook.com/demottechamber
mailto:info@demottechamber.org?subject=Members%20in%20Motion
http://www.demottechamber.org
http://www.demottechamber.org/
https://leestmahealthcare.com/
https://leestmahealthcare.com/

